





Sales Seminar
1 What must a salesperson 5-day Woﬂfslmps 4
ke tailored to your needs.
) WMW' : i compeitive market you need to be sure that
sals encounter In toda\ls e h — why ks
sales team is ahead of the game. i
successful five-day seminar to help organizations like
?o develop a professional and effective sales team,
courses are specially designed to help your sales a
enerate more appointments, deliver successful pitches
gring in more business. The course covers the entire sa
process, from the initial greeting to closing the deal.
During the course you will learn how to: 3 |
 Create an effective sales plan to help you set and achieve - ‘h‘
T it d your competitors i
Analyze your territory an: : |
: Capi¥alize on opportunitiss, develop key contactsand |

©2rs in a consultative
" 1o the personality of your

2 active listener

with negativity
© Maintain your ex
\ o Define and dem

Your sales team will leave the seminar equipped with-
everything they need to fulfill your clients’ real needs.
For more information, or to book a course,
please telephone 1(800)-555-2718.

www.lucrativesolutions.com
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